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PriceFinder Training 8 - Lead Generation and Share Tool 

 
 

Introduction 
 
Share allows agents, property managers, mortgage brokers and other real estate industry 
professionals to provide clients with free access to property data. This represents a major 
move away from the traditional approach, where property data suppliers charge one-off fees to 
casual customers for price estimates, sales histories or suburb reports. 
 
The system is designed as a prospecting tool, allowing PRO subscribers to capture leads off a 
web site form and offer an almost instant response. 
 
Lead generation methods compared: 
 

Method Share Appraisals Reports Give aways 

Cost 
Included in PRO 

subscription 

Up to 3 hours 

labour ($$) 

Up to 10 minutes 

labour ($) 
Books etc ($$) 

Time to process < 10 seconds Up to 3 hours Up to 10 mins Up to 10 mins 

Volume constraint > 300 per hour Up to 4 per day Up to 6 per hour Dispatch centre  

 
Users of Share will quickly realize one of the key advantages is the ability to process several 
hundred leads within a few hours. Priority can be given to SELLERS, which typically represent 
around 35% of leads off web based forms. 
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How Share works  
 
A real estate agent receives a call from a prospective buyer who has viewed a property the 
agency has on its books. The buyer wants more detail about property trends, sales histories, 
price estimates and other information, before deciding whether to lodge an offer. 
 
The agent, who is a PriceFinder subscriber, tells the client he will send them an email 
providing access to this information, and asks for their email details. The agent goes to his 
computer, logs on, clicks the Share button and enters the client’s email address. 
 
The Share access details are emailed immediately to the client who can then enter the 
PriceFinder system without the need for any password or account information. 
 
One of the key aspects of this tool is that it only allows customers access to PriceFinder for a 
single session. This gives the agent the opportunity to initiate further contact and maintain an 
ongoing dialogue. 
 
Share on a web form: 
 

 
 
Using your own web developer allows you to capture lead contact details directly to your CRM. 
However a web form can also be created within a few minutes using Google Forms, which is a 
free service. Using Google Forms, data is stored in Google Spreadsheets and submissions can be 
emailed to your gmail account. The form can be embedded directly into your web site. 
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Entering your lead into Share 
 
All you need is the email address and name. You get to choose who get’s access and who 
doesn’t. Within a few seconds your lead will receive an email and direct access to PriceFinder 
(basic version) for a single session. 
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Email and access 
 
An email will be sent with your name and contact details. Once your lead presses the Click 
Here link, they instantly access our PriceFinder SOLO version of the system for a single session. 
 

 
 

 
 
 
 


